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Why Buyers Must Compete For Good Listings

1,800 i For Sale

1,600

1,400

1,200
1,000 ! (
800

600

400

romes For Sale In Tallknzssae

i Under Contract

——% Under Contract
----U/C Trend

45%

40%

35%

30%

25%

20%

15%

10%

NUMBER OF HOMES FOR SALE

200

5%

0

Sep-11
Dec-11
Mar-12
Jun-12
Sep-12
Dec-12
Mar-13
Jun-13
Sep-13
Dec-13
Mar-14
Jun-14

Manausa
Real Estate
The inventory of homes for sale in
Tallahassee continues to decline,
and its impact on what buyers must do
when buying a home is significant.

In the graph above, we display the
current listings in the Tallahassee MLS,
the blue bars show the number of
homes under contract each month,
while the red bars report the number of
homes for sale that are not yet under
contract with a buyer.

The solid green line measures the
percentage of homes that are under
contract each month, and the dotted
green line shows how this measurement
is trending.

Since the beginning of 2015, we have
seen a declining number of homes
actually listed for sale in Tallahassee,

Sep-14

Dec-14

Prepared By Joe Manausa For The Tallahassee Real Estate Website www.Manausa.com

0%

PERCENTAGE OF HOMES FOR SALE ALREADY UNDER CONTRACT

Mar-15
Jun-15
Sep-15
Dec-15

Mar-16
Jun-16
Sep-16
Dec-16

Mar-17
Jun-17
Sep-17
Dec-17

W Source: Tallahassee MLS

while simultaneously a higher
percentage of those homes have been
under contract and not available for
buyers.

This means that if you are in the market
to buy a home, make sure you have a
solid acquisition plan.

The only homes that you can go look at
to make a low-ball offer are the ones
that are overpriced and owned by sellers
who are not yet ready to move.

This means that when you find an actual
good deal, you better know exactly what
to offer, and your terms had better be
exactly right to secure the contract.

Why? Because you and a host of other
buyers will be bidding on the home at
the same time, thus you must “win”
without over-paying.
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